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Honey Marketing

CONTROL BOARD’S POLICY

Report of address delivered by Mr. J. R. Butland,

Chairman of the Honey Control Board, at the

Twenty-third Annual Conference of the National
Beekeepers’ Association, held in Wellington on

June 24, 1936.

Mr. President, Ladies and Gentlemen,

T has been my pleasure to attend

conferences of the National Bee-

keepers’ Association since 1933, which

offers an annual opportunity to ac-

quaint the industry with the affair

of the export market, and the Board’s

plans for the more effective handling
of your export business.

During the comparatively
period of my membership of the

Board. I haye necessarily been com-

pelled to make a very detailed study
of the honey business from its humble

beginnings in the export market, and

have often thought that should time

at some later date permit, I could

write a most interesting book, one

which would be of wide interest to

those for whom the honey industry
provides a livelihood, as well as to

many who enjoy a true business story,
ove in which truth would seem

stringer than fiction. The story should
be called “The Romance of New Zea-
land Honey.” Opportunity for
such literary efforts in these busy

limes, however, becomes singly
tare, so IT shall attempt to give you a

very brief outline to-day of only the
Jimax of what—if taken from its

weinning—would provide an entranc-
ng story,

Probably the most interesting part
# the history of the honey industry
lates ‘back prior to the years 1932-83,
Which were the fateful periods in its

existence. Time will not permit of

my dealing with all those circum-

stances which lead up to the crisis of

ak but it was 18 years prior
to that date that the idea was con-

ceived of the establishment of a busi-

ness in England, based on the principal
of packing and blending a uniform

honey to be sold under a brand at a

payable price, thereby avoiding the

necessity of selling in bulk against
intensive competition from every other
exporting country in the world. Those
responsible for the original conception
of the scheme deserve in no smal!
measure the gratitude of you who
are to-day reaping the benefits of the
far-sighted policy then conceived.

The year 1932 found the Honey
Producers’ Association heavily in debt,
facing bankruptcy, its principal asset

being the “Imperial Bee’ brand, under
which a very considerable business had
been built in England at tremendous
cost in advertising. There has been
much criticism as to whether this
advertising could be justified. I am

not prepared to debate that question,
other than to say that if there was an

over-expenditure it could hardly have
been foreseen at the time the expendi-
ture was being incurred that a set of
circumstances would apply on the
British market, altogether unprece-
dented in their effect on the marketing
of honey. But what the expenditure
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landers is to go for a trip to the olaLand, but if I were offered another trip.on a similar mission (even if I were
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tlBoard could pay, seeing the Boalt“only asset” was a debit balance in thebank of £400,

Fortunately for the industry, Mopton’s were not that type, and When |returned from England the
Boaraviain- possession of the brand, for Whichit had agreed to pay, spread over fiveyears, a total amount of £6000 Dlus

interest £480. Morton's had Agreed fy
take over the agency for five years for

fl

Control
Boar hose intentioControl Board (ww

ifareto take absolute control of thearketing in England), and to akethebest effort possible in co-operation
with the Board for the rehabilitation
of the industry.
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Board’s total ¢ ets to set

¢ this were the possession of the

Bee” brand, earefully-

lan for the future, and, prob
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aeering determination to see tha
AB tO success. We believed
pint if you, who depended on this
an te ‘for your livelihood, would
oan

rie With the Board, that in five
oe

time we could Hquidate our

Sits help you to liquidate yours,
Be Sais the export business and

sandBie “Imperial Bee” brand un-

eased to the industry, and give

a an increasingly better return for

your produce each year

The

aginst
srmperial
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1 knew full well that to ask you to

accept this as possible placed an exces-

sive strain on Luiman credulity. Ta

spite of that, at the end of the meet-

ing, you passed a unanimous vote of

confidencein the Board, and have con-

sistently returned its original mem-

bers at your annual election.

We next faced the problem of ad-

vances. It is conceivable in the cir-

cumstances that the Board's

were disinclined to advance further

moneys to finance the Board’s opera-
tions, and it doesn’t require a char-

tered accountunt to demonstrate the

wisdom of their attitude. But it did

present a serions difficulty, and that

difficulty was not lessened by the carp-
ing and organised ¢ ism levelled at
the Board by some interested parties,
whese ambition was to see the English
market thrown open so that they could
persoually profit under the shelter of
the goodwill that h

1

been built at
Your expense and for which you are
now payi

The Board, however, would have
wone of it, and fought this opposition
both on the platform and in the publicPress It was able to meet every argu-
ment and discredit every misstatement
made: jut, naturally, this opposition
did Hol coutribute toward making the

rourd's position easier, The fact that

was unable to obtain finance to
#OVance to producers ag ations

Bde
S meant that pro.

2 bayieetefacedwith the possibility
bike ain’

© sell in New Zealand and

ince i My price offered for their

are ia oy Must have money, and

Bae ae song
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Wait without ad-

Which oenieereturns from England,
One «; alt che12 months oy more,

You now quite calmly how

andicappedwe were by this

complicationsyee, Pee ented aly
sition did not ¢

produced, The oppo-
the ingyen

come from producers in
Istry who really mattered,

©PPOSition

agents +

From those, came only the fullestcoe
operation, and the Board desi es nic
to expre to-day its full appreciation
of that “co-operation. You refused tu

be talked out of sending your honey

to the Board, refused to allow it to get

into the hands of speculators on the

Jocul market, and showed a solid confi-
dent front in an almost defeated in-

dustry.

Despite the fact that we approached
the Government, two of the leading

banks, and the Rural Credit Board, as

we could give them no security, we

were unwble to obtain any moneys fo
make advances to the producers. —w 2

were faced with a desperate position,
because the figures at which producers
could sell their honey to merchants ot
the local market were below what’ it

cost to produce, 2

We re-opened negotiations with€.
and E. Morton, explained the position
and pointed owt that without this finan-
cial help it world be practically. im-

possible for the industry to stand up
to the calls being made on it by the

liquidator, Finally, Morton's again

came to the rescue and agreed that so

Jeng as the Board would uot advance

to a dangerous point, they would pro-
vide a £10,000 credit.

Many other troubles were enecoun-

tered during this period. but. they
faded into insisnificance once we had
heen -able to. establish the certainty
of being able to make adyances imme-
diately our exports were shipped. Such
things as Dr. Dyce’s application for
yiitents, which would have excluded
ouy blending “Imperial Bee” honey
under the method used in the depot.
had fogged the Board’s future with
threatening clouds. Now, with renewed
confidence, we instructed our agents
in London to oppose the patents whieh
had then been transferred to the Min-
ister of Agriculture of Canada, and
apply through the courts for annul-
ment. We were successful in having
the patents cancelled, and costs were

awarded against the Minister,
The position with the liquidator was

becoming easier, for although. the
liquidatoy was compelled to press
producers for recourse far in excess of
the ability to pay, he negotiated an

arrangement with Morton's, who were
the only creditors, which enabled
him to give generous consideration and
considerable latitude to those who were
making a genuine effort to pay.

We were now ready to proceed to
put into operation our marketing plans,‘but could: not use the packing depotwithout -exeluding the accumulated
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We embarked upon a aniptighe
improving the quality of “Imperial
Bee” blend, by supplying at a payable
price some of our best white honeys
to blend with those of the association,
and marketed the balance in bulk until

such times as we could take ovey the

packing depot without injury to the

liquidation generally.

it may have been thought that the
Board had no right to consider those
involved in the liquidation, but as the
Honey Producers’ Association's share-
holders were the exporting beekeepers,
we felt then, and still feel, that we
adopted the correct policy in takinginto consideration the local conditions
created by the liquidation. If aur
action conflicted with those engaged in
Eaanetion,avematudallydefeated the
ends towards whic x

rere aimi

Sree:
ch we were aiming

The Board took a leading parthe question of local Sout
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‘aahrepeatedly re-opened with the Government the necessity for clearing up theposition of the liquidationfor the :
pose of enabling the Board ¢ ve
possession of the depot at a aneearlier date than looked to be oTeet
under the slow realisation of th
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rest the minds of those Whom th leopposition were trying to influence
From then on, progress wag Madetoward finding a solution for asettlement of the position jn Englang,The Executive Commission of Agricul.

ture made a full investigation, Mr.Edward Morton, chairman of ¢
i

vos and
BH. Morton, Ltd., was visiting New
Zealand, and a conference was held
with him, Major Buckley, managing.
director of C. and BH. Morton, Lta, in
terviewed Mr. Forbes whilst he wa in
England, and, ag an outcome of this
interview, decided to come to Ney
Zealand and endeayour to effect a
settlement. This, I am happy to say,
proved entirely successful, the result
being the release of considerable
pressure on tiiose involved in the
liquidation, Morton’s agreed to write
off approximately £7000 of the amount

owing to them, the Government loaned
a further £10,000, and the Board took

the responsibility for £3000 of this

wnount, £2000 of which it was already
committed to take as payment for large
supplies of advertising material aud

unexpired contracts taken over frou
the Honey Producers’ Association, leay
ing the balance to be found by the
liquidator over an extended period of
time.

_

This had the effect of assuring those
involved that the amounts already
claimed would not he increased. Il
hive considerable relief and sullicieni
breathing space to enable them to pay
crese claims out of income, as I under
stand that some of the debts have now
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st of the Board, agreed to act as

quest. uropean representative of

jonoral“Ain London. Major Buekley’s

ail wide commercial experience
ability

wand 18 28 tremendous asset
AD Board. There seems to
to _ limit to What people will

a ee this industry without —re-

do

jeration. Prices were adjusted to

ameompetitionon the British mar.

jhe marketing of another brand

British consumer at

put into operation,
33 as one of the

al features of the Board's

policy and Tam certainthat within

the next five years you will find that

this secondary brand will prove to be

of immense benefit to those who are

in the production of honey

in districts from which the lowet

erades only are obtainable, It will

take a lot of organising, but I am con-

fident that at 1/- per 1b. as against 1/3
and 1/4, this brand will open up a field

hitherto unexplored by packed honey
on the English market, and the

economical arrangements made for its

packing and distribution are such as

will allow a ve satisfactory return

to the produc 17 should ultimately

allow us to alter the grading regula-
tions to the advantage of producers in

those districts. The return on this

pack is proving to be better than we

anticipated, and as it becomes estab-

lished will enable us to sell these

ey honeys at an increasingly better

gure as compared with the present
position, where they must be sold in
bulk gaimst intensive competition
because the quality is not high enough
for their use in “Imperial Bee.” I
ha suiple of the pack and shall

ad to discuss it further with those
producers interested.

mee
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to retail to the

per pot was
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Now we come to the more personal,
and, perhaps, from your point of view,
More interesting side of the Board’s
business.

Phe soard had learnt from close

contact with the ass¢ jon business
that J!t is no easy matter to run a

packing business ut a distance of
12.000 miles. In nddition to uncer-

Minty of cost and the inability te

exere|e direct control, there is a

nount of work to be done
at + ;

-

anes end in checking operation costs

Citeia already been incurred and
‘D, if incorree akes ‘

adjust,
et, takes months to

My fecling, when in
the

© have
tract,

Bngland, was

solution of the problem was

the packing done under con-

Specifying a standard, and hav-

that

jing someone on the spot check up every

delivery to ascertain that it was

packed exactly to that standard. 1

nade a very careful investigation and

found, although the association’s costs

of packing approximated gd. per Ib.,
the cheapest figure I could get from

outside packers wag anything from

14d. to 14d, Finally, I decided to dis-

cuss the matter with Morton's, and

found that they, too, were not prepared
to undertake the packing at less than

the figure asked by other packers.

Much as I desired to be clear of the

packing, there was no alternative other

than to pay a higher figure than it

was then costing in the depot, This,
of course, I could not recommend, and

so, reluctantly, we were compelled to

fuce the necessity of doing our owi

packing and blending when we took

over the depot.

During Mr. Edward Morton’s visit.

the matter was again explored by

cable, and it was found impossible to

get down to the Board’s figure. Later,

however, When Major Buckley arrived,
the proposal was thoroughly investi-

gated again, and after long negotia-
tions, finality was reached that Mor-

ton’s would pack in their own factory
and use their own labour. The agree-
ment resulted in a reduction of pack-
ing costs. The association’s figure was

gd. The contract made with, Morton’s

provided a maximum of $d. per I1b.,
automatically reduced to §d. when the

quantity increased to 600,000bb.; all

future plant required to be at Morton’s

expense.

This was an excellent arrangement
for the Board, for not only was there
iu saving to be effected in the packing,
but it also produced a cunsiderable

saving in delivery charges; a further
saving at this end of the time and

the staff necessary to supervise and
check depot costs. ‘But the all-impor-
tant position in this arrangement iv
this, that although these figures are

stated at dd, and §d., they are maxi-

mum figures, which, of cours never

applied in the old depot, for n slack
mouths packing ©

s

rose to 14d. perv
Jb, it was your affair, and you had just
the one option of grinning—or I should
say, complaining—and bearing it; but
in this a ngement the price per Ib,
is limited and the cost to the Board
caunot be exceeded, If it should be
lower (and the Board is entitled to a

six-monthly audit of the netual cost),
We are to receive a credit down to the
netual costs,

We find ourselves now with a better

arrangement for packing honey than

7
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ee waite’completelyfrees the
Board from any possibility ofgetting
i to any advertising debts. Since we

Te“overa five per cent, increasein
the sales of “TmperialBee Honeya
taken place ou the British market,ani
an aggressive policy is being put into

a

ition in other markets,

jis ever before

of dd. per

out of every I

exceeded.

oper:

The distribution of packed “Tinperiitl
Bee” honey in these markets, which

includes India, Africa, Wgypt and

number of other countries, represents
in New Zealand funds about £5000

worth of business per year, and it is

regularly increasing.

We have been able, under the uew

arrangement, to bring our prices down

to 12/6. and shall show a better nett

return as a result of narrowing the

margin between the consumer and the

producer.

The secondary brand is providing an

opportunity for the opening up of

fields for development in a market Jf

45 million people whose present total

cousumption is enly double that of the

New Zealand’s total production. You
will see from this what enormous pos-
sibilities there are for the future, the
results of which over the next few
years will, I am sure, exceed our ex-

pectations.

The distribution of “Imperial Bee”
honey covers every prov)

store, large or small. throughout the
length and breadth of Great Britain
featured on the label in type as large
as “tlmperial Bee,” is the word New
Zealand, “Seeing oy packed honey is
the finest commodity in its class sold
on the British markets, this is a free
and valnable advertising medium for
New Zealand generally, This claim
is justified by the fact that “Tmperial

Bee" honey obtained first, second, a flthird prizes in all classes at the CardiftTmperial Show. Yhe acd actua a

which secured this award nateboney
table before you,

on “the
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Now apart from all the
aspects, what has this achjeyc)Story,
personally, measured in pensfoy

You
relentless money ? US of

Colq
In the Board’s first yey

1 season, you received
ment of 43d. In No, 2

i

the total pay-out was 444 08

in No, 8 season (1935) we’
paid out 4d. and the next
to be made immediately,  [y th
No, 4 season (the hone

ve 1934
08 é

Mt OMEYS Coverin,Which are now just being exponal®
the Board decided to increase + ted)

5 ioe
A

CdSe its aq.
vance to 23d, This was done for th
purpose of putting you in a position tb
make your choice between the loca}
and export markets, uninfluencedfe
the pressing financial siluatioy Which
some of you have been facing, If j,
the Board's policy to try to increase
this advance further as time goes on,

and it sees every prospect of Deing
able to do so.

(1933) .

pro rate,oul

Day-outis

cw

The payments referred to on seasons

.
1 and 2 were necessarily

ered to be tinal payments, aud were

accepted by the industry as entirely
satisfactory.

Substantial reserves lad to be pro-
vided for reasons which fave already
been stated and provision made agains!

am excessively heavy export seasou

We now find our position to be sv

satisfactory that these reserves neel!
not be held any longer and the Boat

decided to increase the pay!!!
cu No, 1 season by 1d. per Ib., whieh
will make it 5§d. per Ib. pro rat.

In No, 2 season the final paywe!!
Was 44d.. and it hag been decided

make a further payment of 14d, brivs
ing the No, 2 season's pay-out ap
a total of 64d. pro rata.

No. 8 season has not yet been coll
pleted. 4d. has already been paid. All

additional pay-out of 2d. will be male
by the Boara, which will bring te

total up to Ga. pro rata to date, and ®

further final payment should be A’

about November, T haye no doubt tt!
No. 3 season Will reach Gd., and PEO
bably exceed it,

ae Jdditionanpay-outs on

mediatelyoe lL be. Bene yoryou

OUTING ae
Phe additional pay

oe
9 seusou will be made i

beyinents, one of Jd, in June and ©

othey 14 uf
sat a “arly date, yt YE

decided,
ho eurly date, ne

Nos.
im

ents
twe

ind Addition to this ovr

;
© three setsons

A

N equal

spbexkl
we have written

of £800 Proportions a debit ba lane’
brovision © have either paid or me)

8
over the three seasons



folal amount of the original
ay the for the “ImperialTehtof £6480 owing

‘

brand.a

‘ey making these payments there
aA

remain a credit balanee to
‘

of any emergeney— £462 in

mt—£612 in No, 2 account,

ay amount yet to be determined
cat 3 aecount As cireumstances
a wy Atis the Board's intention to

se FOSELTESin further advertising.
:

Phis has had at marked effecton
the local market tor the stabi ing of

the English market has been directly
yesponsible for an increase on the local

market of from 14d. to 2d. per Ib. as

compared with prices applying in 1932.

will
:

take ear

No, 1 accol

J should not be human if I did not

feel proud of the Board's achievement,

particularly when we know that simi-

lar foreign honeys have been selling on

the British rket at figures ranging
from 18/- to -, Which cannot show

a return greater than 1d. per 1b.—and

in the particular case of American fin-

est white honeys these have been re-

turning producers on export approxi-
mately 14d. to 2d,

At what cost to the industry have

these results been achieved? I claim
at a figure so low that it is without
parallel in the history of this or any
other primary industry.

Tn 1933 the cost in honorariums, eic
Was exactly .03 oy 3/100th of 1d. per
Ib The total cost of the Board's
operations. including salaries, office,
legal and election expenses, interest.
and travelling expenses worked ont at
exictly a farthing (or .25d.) per Ib.

Tn 1934 the honor
4 or 4/100ths of

rium, ete, was

a penny per lb., and
the total cost of operation, including
all the ¢xpenses mentioned above was
4 fraction below a farthing per Ib., ae-
mally 2344

:

Ouy
te siilenover the three years ayer-

a
oS tons plus 240 of the old

teeumulatedstock, making a total

mege New Zealand honey of 586

three x ‘nun, or 5S tons over the
*eurs under review,

Human being.
hy the @

4

has doy

,

s do not as a rule profit

eee of others, for Canada
a i recently what New Zealand

fanteyanes)and an article whick ap
Wil ppgfhe “Smalholder” this monthDOE of particulay interest :

“OVER GR
ag

VALEESEAS|

MARKETING —

cy. aX a CONTROLLING AGIN-
XPPRIDNGH OF CANADA,—

: ‘ons, the wisdom of having
‘gent overseas foy the dis-of the Dominion’s honey ex-

«

a

ports has been questioned, The ex-
cellent rests and the high levelof

returns to producers in comparison

with those of other countries has

amply justified the practice.

“It is interesting to find that Can-
astrous experieaceada, after a dis

2

with an unrestricted number
i

of

nvents, has realised that the New

Zealand practice is the only one en-

suring a high standard of sales ser-

yice, a consistent level of returns to

producers, a keen interest in market

development, a study of consume?
preferences, and a pride in a quality
product in a high-class package.

“In the ‘Canadian Bee Journal’ for

April, 1986. Mr. W. B. Somerset.

Commissioner of Marketing, Ontario,

in commenting upon the recent fail-

ure of the export activities of the

Ontario Honey Export Association,

states:

‘The Government in 1933 with-

drew its assistance in directing the

distribution of Canadian honey in

Great Britain. Instead of one

agent appointed by the Export As-

sociation, about 20 were sent sup-

plies of honey. Al of them forced
it on the market in competition
with each other, with the result
that we got our throats eut as to
prices on the British market when
all evidence shows we should have
exceeded the good years of 1932
and 1933. We are now set back
with export prices on a definite
loss basis and domestic prices
away down in consequence, The
Export Association has ceased its
activities and the outlook is now
Worse than ever.

‘It must be apparent,’ concluded
Mr. Somerset, ‘that disorganised
competitive dumping of supplies
on the export and domestie mar-
kets are predneing disastrous re-

sults and are the cause of the pre-
sent low returns to Canadian pro-
ducers.’

“This definite corroboration by
New Zealand's largest overseas com-
petitor in the British honey market
—of the soundness and value of New
Zealand's policy of having one con-

trolling agency in Britain through
Which to market honey exports will
undoubtedly prove pleasant reading
in these times of uncertainty, with
highly-developed super-marketing
methods,”

F have quoted this article in fulb be-
‘use T wanted to illustrate to you that

competitor fell into the same error



9s, and it is
:

in 1928, and 1

7 tted 1
our own

ihe ant you profit by your ov

py that }

r experiences.

as

necessal

and thei
a Sates ogsted

One critic pieturesauelsae salesne HJoenecker s

-o “bottleneck
that we t

is quite
vetributor. That is quite

through one distribut emeitie
REC Kae We have one

at

queornectin other words, one

reagent,baythe Board, carrying outacting
Board, and selling as

.
*

x

te eis to every A. :
a

\" f

peepee!to distribute Ney en
honey at our prices. If t he

Ae ie ieso-called“pottlenecking in

aeof the profits in New Zealant ; oy
for the producers to whom they belong.
Ninety per cent. of our bulk sales une

packers, manufacturers or. mer-
to

Seana

In “Imperial Bee” prices, achants.

discount is provided for merchants who”

are able to, and do sell, to retailers at
the same prices as our agents. Tt is
natural, seeing our agents specialise
on honey in the retail, that they will
get a large percentage of the “Imperial
Bee” business. It suits us this way, as

the 10 per cent. thus saved comes to

the producer. Any suggestion, there-
fore, of our sales being
through one house is pure imagination
Any merchant, packer or distributor
can buy as much of our packed and
bulk honey as he wishes, at our price,but we will not sell it at 20/- per ewt.,
and so long as you develop and main-
tain your packing business, the neces-

sity for accepting such prices will not
arise,

The packing business returns
high premium and helps our
ness,

a very
1

bulk busi-
for, having an assured outlet in

packed sales, we need cater in bulk
ouly for payable business and this
keeps our pool average high. In any
excessively heavy export season, shouldwe be forced into very competitive saleswe are well-equipped to meet it as aresult of the valuable premium youset under your ran, L “kiand ¢ nd packing

It was suggeste,
Publish the henrenie

difference was

'

returns to the
to

customers,

Wwe should
showing how the

made up between the
producers and the price

ne bene te
Nothing Would please

Oe citerchonto do this, The mar.

seve een Cut to ineredibly low
ne eae I have decided, however

: Yilua 2

:

and7 got butthefiguresareyet?
;

i

Pparec € $

y
;

cotaeakeeporinteresteqny themay

culture.ePublieh(eebaranentof Ageot
competitors, bowerzo mic evonente

» definitely NO,

restricted /

The approximate ANNUAL py

in this country is 2000 fo,ductig,
which ean comfortably he Pore oF
New Zealand, and within the “Umedjy
years up fo a thousand

to, hext
Wa

profitably marketed
1

increase cannot be brought a t

night, and I urge you not to
risk of destroying the market at®the
built by flooding it when Hier fednecessit¥ to do so. Let the export soket take increasing (uintities, inp>
ensure its future success you ne
profit by your experience ang avoit
the surpluses and the famines Of the
pist.

For this reason I have always ade
vocated some measure of control on

the local market.

cated absolute control. By that I meay

the marketing of the whole of the local
market’s produce by a Board, for the

| peculiar nature of the industry and the

wide varieties of honeys produced
would tend to make such a scheme

unwieldy and difficult to handle. A

limited control of price and grades.
| with freedom for producers to market

their honeys within these limits and

the provision by the controlling author-

ity of a means of distribution for those

producers who elected to use it, would
I think, be satisfactory. Such a schewe
would allow of the co-ordination 0!

both the local and the export markets,
and a rapid development of both ioa
point where you will have a model i

dustry. If such developed, I am certain that your success primarily 6

pends on the proper handling of the
marketing and commercial side of you!
business, and urge you to maintain
the Wonderfully friendly connectionthat has been established with your
overseas agents. The honey business
has become with them a personal bus!

hess, and one ithat a dargeland old-estal-
lished English house has determled to see through to succe: 4
reciprocate their attitude, and shou"any local control be brought into opertion, take steps to see that it is wise~
handled from the point of view of Lieberly planning the supplies between !!"
New Zealand and the English marke
then within the next few years youWill have built your bisiness to 4 poin
Where its goodwill will be so stroll
that it Will be unassailable by compet
lon from other countries.

”

bo going toHeAe. Jordan willShi.
aloner, “The Ronm as ate ates

;

Jordan On bei ua een impor
“ppointment,

9 Siven this impo),
flosely Bene.

Mr. Jordan has
* 8S8socinted With the honey

tant
pee!

» pus!

1

I have never adyo. |



thorough! iderstands both

andsetson the marketing

se a know Mr. Jordan is going to

sides. personal interest in the wel-

take i the honey industry in Great

fare " and we are extremely fortu-

ett his appointment,

E have dealt with the position at

oreater length than usnil, because
there has been @ good deal of eriticism
ofcontro) boards generally. I wish it

to be particularly understood that I

byanot referring to_ any Government

criticism. The public for some time

pave had the impression that there

were too many boards. Whether that

impression Was justified or not I do

not care to venture an opinion, but of

this I am certain, that the Honey Con-

trol Board has done a work for the in-

dustry of which its members can feel

justly proud, and I came here to-day
to tell you the plain, unvarnished story
of its success.

,

The business of the Board has lately
been making an increasingly heavy

yu
idpesss

the Pr

demand on my already fully-occupied

time, and I am afraid IT may shortly be

compelled to considey whether IT shall

be able to continue as a member of the

Board; and this is one of the rea-

sons that I have dealt with

the position at greater Jength than

usual. May I say in conclusion

that the happy position in which you

now find yourselves is primarily due

to the support and co-operation the

board has received from its agents.

C. and E, Morton Ltd.—to the spler-
did work of the manager and staff—

and to the wonderful spirit of co-

operation that has existed amongst the

members of the board, each in his own

particular sphere giving the service he

was best qualified to render. If, dur-

ing this period, when we have heard

so much of the failure of export mar-

kets, my efforts have contributed to-

Wards putting this romantic industry
in a position outside the sphere of ruin-

ous..competition, then I am richly re-

warded,


